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Generating Record Revenues in the Tech,
Media, Real Estate & Fintech Businesses: Exxe
Group, Inc. Stock Symbol: AXXA

Major Acquisitions - Generating Record
Revenues in the Tech, Media, Real Estate
& Fintech Businesses: Exxe Group, Inc.
(Stock Symbol: AXXA)

NEW YORK, NEW YORK, UNITED
STATES, March 29, 2022
/EINPresswire.com/ -- Major
Acquisitions - Generating Record
Revenues in the Tech, Media, Real
Estate & Fintech Businesses: Exxe

Group, Inc. (Stock Symbol: AXXA) AXXA Exxe Group

OBcquisition Based Company
Operating in Real Estate, Sustainable Technology, Media, Agribusiness, and Financial Services.

OQurrently Strengthening Company Balance Sheet by Reducing Aged Debt and Potential Share

Count.
(11

ODecember 2021 Quarterly Revenue Jumped by 53.1% to
New Record $14.2M vs 2020 Results.

We are on track to
comfortably exceed the $50
million in revenue mark for
the 2022 fiscal year, ending
in March. We continue to
target $100 million in
revenue for our next fiscal
year,”

Dr. Eduard Nazmiev, AXXA

CEO

ONet Income Soared to Record $3.4M, Up 41.8% From
Dec 2020 Qtr.

OBatent Purchase of Revolutionary, Energy Efficient
Technology Which Can Deliver Revenue Potentially of $40
Million or More Per Annum.

Exxe Group, Inc. (OTC: AXXA) is a diversified fintech

corporation focusing on acquisitions in the following sectors: real estate, sustainable technology,
media, agribusiness, and financial services. The AXXA strategy is to acquire controlling equity


http://www.einpresswire.com
https://finance.yahoo.com/quote/AXXA/
https://finance.yahoo.com/quote/AXXA/
https://exxegroup.com/

interests in undervalued companies
and undertake an active role in
improving their performance -
accelerating their growth by providing
both access to capital and
management expertise.

OBXXA Moves to Reduce Debt, Adjust
Future Share Count, Enhancing
Shareholder Value

On March 9th AXXA announced that it
is in the process of strengthening its
balance sheet by reducing, eliminating,
or adjusting aged debt, thereby
increasing equity and shareholder
value, along with lessening potential
future share count.

AXXA management has identified up to
$20 million of aged debt carrying the
first half of 2022 maturities that shall
be amended via conversion into
restricted preferred equity, or into debt
with maturities to extend additional 36
months. In conjunction with the
balance sheet enhancements, AXXA
plans to limit stock issuances during
June 2022 quarter. These steps are
designed to serve as a positive for
AXXA and its investors. First, debt
reduction and simultaneous equity
conversion should translate into a
greater equity value and reduced
liabilities. Second, completing a limited
stock issuance in one transaction
should reduce potential multiple
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Why Exxe? Strong Financial Performance

® Assets have grown from approximately 518 million in FY-18 to
approximately $222 million at the end of FY-21.

® Exxe Group's revenue base has grown from approximately
$79,000 in FY-2018 to approximately $34 million in FY-21

® Exxe Group swung from a net annual loss of approximately
$174,000 in FY-18 to annual profits of approximately $6.6 million
in FY-21, along with a net profit margin of ~24.5% in FY-21

AXXA Financial Performance
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additions to the share count and increase confidence in the overall business model.

As with the debt settlement, the AXXA objective is to eliminate up to $4M of accrued interest and
long-term debt. Up to $8M or nearly 10% of total outstanding debt is planned to be converted to
restricted preferred equity while only a limited issuance is planned in the June 2022 draft period
representing less than 1% of total debts. This event will reduce potential, future share overhangs



versus the completion of multiple transactions during the period. AXXA believes that this
restructuring of debt will put the company in a stronger capital structure, potentially opening up
greater private equity and real estate acquisition opportunities.

AXXA businesses that are targeted for debt recapitalizations or asset reallocations include Hemp
and Agribusiness provider Flying Creek division(FCD), energy products provider Lucent Led
Tech(LLT), AXXA Digital Communities(ADC), as well as AXXA Autoparts, M MOTO division(AMD). In
the coming weeks, management will finalize specific changes for these businesses and possibly
other AXXA related divisions. These changes include varying percentages of debt reduction and
the remainder converting into restricted preferred equity. The remaining current debt portion
terms shall be lengthened into future maturity dates.

*Record Revenue and Net Income for December 2021 Quarter

On February 16th AXXA announced its three-month and nine-month results for the period ended
December 31, 2021.

Financial Highlights

AXXA generated record quarterly results for both revenue and net income for the period.
Revenue for the December 2021 quarter (3Q22) was $14,181,451 as compared with $9,263,526
for the same period a year ago, and $13,279,551 for 2Q22 which ended just ninety days earlier.
As illustrated in the table above, revenue jumped by 53.1% year-over-year while net income rose
by 41.8% to $3,390,829 versus $2,390,785 last year. Net income enjoyed a 17.2% increase on a
sequential basis as compared with September 2021 (2Q22), resulting in a strong 24% net profit
margin.

For the nine month period, revenue grew by 62.2% to $38,483,715, up from $23,723,944, while
net income jumped by 56.3% to $7,816,993, as compared with $4,999,146.

AXXA also enjoyed a big rise in quarterly gross profit and gross profit margin from the year-ago
period. Gross profit in the December 2021 quarter grew by over 114% to $6.7 million versus 3.1
million in 3Q21, which resulted in a gross profit margin of 47.4% versus 33.8% in 3Q21. The gross
profit margin also enjoyed a healthy rise from the September 2021 (2Q22) levels as the margin
was 45.1% for the prior period. While operating expenses grew to reflect the increase in revenue,
operating margin of 26.3% compared with the 10.9% margin for 3Q21.

It should be noted that operating margins of 25% or greater are typically associated with firms
largely engaged in fintech, online, and health care businesses, which remain a clear
management emphasis. Thus, AXXA believes that these enhanced gross profit and operating
performances could continue, given the migration and evolution of AXXA key assets toward a
digital, online focus. In general, this performance also demonstrates that the AXXA private equity
business model is effective while surpassing internal expectations.



AXXA also enjoyed increases in assets and shareholder's equity for the fiscal December 2021
quarter. Total assets of $252,140,258 grew by 17%, up from $215,442,113 while shareholder's
equity enjoyed a 25.4% increase to $165,319,067 compared with $131,844,474 in 3Q21.

Business Highlights

In late November, AXXA provided guidance of an estimated $49 million - $53 million in revenue
along with 15-20% net margins for the fiscal year ending in March 2022. This estimate assumed
$14 million and $15 million in revenue for the December and March quarters, respectively. Given
the December 2021 performance, AXXA remains on track to meet or exceed these forecasts.

While AXXA enjoyed solid financial and operating performances across the board, a handful of
key businesses served as drivers of operating profit for the Company.

For the period ended December 2021, automotive line M-MOTO recorded approximately $2.7
million in revenue, a 28% jump from the $2.1 million generated in the September 2021 quarter.
In addition, EBIT rose by 15% to $1.5 million, as compared with $1.3 million. Product demand
and higher customer prices led the rise. The AXXA auto parts supplier unit also enjoyed major
growth in the period. Sales jumped to $905,000, up 40% from the $645,000 recorded in the
September quarter. EBIT rose by 14% to $130,000, as compared with $103,000, sequentially.

Other notable performers included our agribusiness units, design firm daskonzept group, and
MMeditech. The current supply chain challenges continue to serve as a positive for AXXA
businesses. Supply shortages and increased consumption and demand have ensured that
existing customers, especially hospitals, nursing services, outpatient care, etc. are expanding
their stockpiles. Seasonality, recent commercial and government wins, along with the
implementation of new, digital utilization concepts such as co-working and profit-sharing
models, provide daskonzept group with revenue visibility into future quarters.

Looking Ahead

During the last few months, AXXA elected to take a conservative approach to scaling its TMyle
business to ensure it was optimized for AXXA and potential customers. This approach included
rigorous technology testing and troubleshooting of KYC/AML features and anti-theft tools. Plus,
AXXA is pleased to have previously announced the addition of dozens of cryptocurrencies to our
stable, along with multiple blockchain integrations. Substantial business lies ahead including the
integration of these services with the AXXA Metaverse Initiative.

On the Metaverse side, AXXA believes that its steadfast, direct approach which leverages
strengths in real estate, fintech, and design focus will serve as a winning combination as
compared with peers utilizing more varied business models. As with 1Myle, AXXA is taking a
staged implementation approach to this high growth segment to ensure we achieve our goals



vis-a-vis users, activity, and revenue.

On the real estate side, AXXA continues to consolidate assets into its overall portfolio, bringing a
stronger and more diverse asset base in Europe. AXXA believes these future revenue-generating
additions should materially add to its overall financial performance.

OBatent Purchase of Revolutionary, Energy Efficient Technology

On February 8th AXXA announced that it is in the final process of completing the patent
purchase of CARBON4000 revolutionary energy-efficient technology. The acquisition of the
patents is set to serve as a wide-ranging revenue catalyst for AXXA, with revenue potentially
approaching $40 million per annum once the multiphase rollout is implemented from product
sales and deployment. This target could exceed the $40 million mark via the potential use of the
technology as a utility services model for commercial and residential real estate customers.
CARBON4000 manufactures a patented, revolutionary energy-efficient heating paint for use in a
wide range of applications, including the building industry in Europe. As a sustainable
technology, the incorporation of the technology creates independence from fossil fuels. Given its
underlying value for integration and utilization in multiple verticals, management believes that
the product is poised to become a game-changer in environmental technology.

The innovative heating technology is capable of operating with low-voltage electricity (radiant
heat) based on the utilization of carbon fiber. As a result, the production and distribution of
highly efficient and uniform surface heating for walls, ceilings, and floors through photovoltaics
is attained. The heating coat can be applied to virtually any type of surface on walls, ceilings, and
floors, and attain uniform heating of all of the applied surfaces, fostering fast comfortable
temperatures. Keys to innovation include its easy application, low energy consumption with high
efficiency and no loss of performance. Plus, it enables dynamic, swift heating, and the low-
voltage technology that evenly distributes the heating requires little maintenance.

Once the patents are acquired, AXXA plans to leverage the technology for use in multiple
markets and applications.

*Building, Construction, Renovation Markets
*BXXA Property Deployment

*[htegration with daskonzept

*Bxposure and Growth via Metaverse Initiative
Bolar Panels & Utility Model

Today, the revenue run rate for CARBON4000 is around $2 million. However, the European
building and construction sector's desire to incorporate energy-efficient products throughout
their projects is driving demand for the product. To leverage this heightened demand,
management plans to foster greater awareness and deployment in these sectors across Europe,
which should drive major revenue growth.



AXXA plans to deploy the paint technology across its diverse commercial and residential
properties in Europe that are set to grow exponentially over the next few years. As broad
deployment occurs, rival property owners may need to incorporate the product as well to
compete with this highly effective, efficient product, further driving sales growth.

daskonzept group, the AXXA high-profile interior design business, could also incorporate the use
of this product for its clients. Considering the multi-million-dollar commercial and government
bids in the pipeline and daskonzept's core business, even just a handful of wins could be worth
substantial revenue to CARBON4000. Governments have to meet major energy-efficient
guidelines and this product could aid in complying with the mandates. Separately, AXXA believes
that consumers will also seek out the product whether it be in the design phase or
construction/renovation for its energy-efficient cost savings.

The Metaverse

AXXA is committed to alternative energy and new technologies for reducing carbon output. As
such, AXXA stands poised to spearhead a new transition from cryptocurrency mining
technologies that consume energy to cryptocurrency mining technologies that create energy.
Management is developing a strategy of how to "gamify" NFTs and future 1Myle swap hub
tokens to merge with its Metaverse Initiative. The proliferation and utilization of these tokens
online could allow a greater amount of energy returned to the grids than the energy consumed.
Thus, online users can develop and utilize meta-creations while simultaneously benefitting the
real world as well.

Solar Panels & Utility Model

The AXXA roadmap includes the potential acquisition of a solar panel distributor/manufacturer
as part of its objective to gain autonomy from the grid. Deploying paint and solar products to
AXXA properties and large-scale commercial/government/residential tenants could result in
AXXA serving in the role of alternative utility provider as well. This recurring revenue model could
substantially boost revenue and save customers on their energy costs as well.

For more information on Exxe Group, Inc. (AXXA) visit: http://www.exxegroup.com/

DISCLAIMER: CAP/FrontPageStocks/CorporateAds.com (CA) is a third-party publisher and news
dissemination service provider. CAP/FPS/CA is NOT affiliated in any manner with any company
mentioned herein. CAP/FPS/CA is a news dissemination solutions provider and is NOT a
registered broker/dealer/analyst/adviser, holds no investment licenses and may NOT sell, offer
to sell or offer to buy any security. CAP/FPS/CA's market updates, news alerts and corporate
profiles are NOT a solicitation or recommendation to buy, sell or hold securities. The material in
this release is intended to be strictly informational and is NEVER to be construed or interpreted
as research material. All readers are strongly urged to perform research and due diligence on
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their own and consult a licensed financial professional before considering any level of investing
in stocks. All material included herein is republished content and details which were previously

disseminated by the companies mentioned in this release or opinion of the writer. CAP/FPS/ CA
is not liable for any investment decisions by its readers or subscribers. Investors are cautioned

that they may lose all or a portion of their investment when investing in stocks. CAP/FPS/CA has
been compensated $500 by a third party for dissemination of this article.

Disclaimer/Safe Harbor:

These news releases and postings may contain forward-looking statements within the meaning
of the Securities Litigation Reform Act. The statements reflect the Company’s current views with
respect to future events that involve risks and uncertainties. Among others, these risks include
the expectation that any of the companies mentioned herein will achieve significant sales, the
failure to meet schedule or performance requirements of the companies’ contracts, the
companies’ liquidity position, the companies’ ability to obtain new contracts, the emergence of
competitors with greater financial resources and the impact of competitive pricing. In the light of
these uncertainties, the forward-looking events referred to in this release might not occur.

SOURCE: CorporateAds.com

Dr. Eduard Nazmiev, AXXA CEO
Exxe Group, Inc.
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